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Legacy Wealth Management, LLC is an entity registered with the Securities and Exchange Commission (SEC), but registration does not constitute an endorsement of the firm by securities 
regulators, nor does registration indicate that an advisor has gained a particular level of skill or ability. 

This particular alternative investment has been screened and analyzed by Legacy Wealth Management, LLC but such screening or analyzation does not guarantee or assure any particular outcome 
for stakeholders. In order to participate in an alternative investment, one must meet certain suitability criteria to ascertain whether this alternative investment is suitable for a person's overall 
investment portfolio. Further, a person must meet certain accreditation standards to participate in this form of investment. Even if an investor does meet accreditation and suitability determinations, 
such determinations have no bearing on the success or failure of the venture as a whole. 

Statements in this communication regarding financial projection, potential exit scenarios, business strategy and plans and objectives for future operations are forward-looking statements. Words 
such as "Target," "Anticipated," "Believe," or "Estimate" and other expressions, identify forward-looking statements under the Private Securities Litigation Reform Act of 1995. Forward-looking 
statements are based on assumptions made by, and information currently available to the alternative investment named herein. Other phrases like, "Track record," "has exercised," and the like are 
words that denote historical data exists to support the assertion, but historical data does not guarantee future results. This investment, like any other, is subject to risks, uncertainties and 
unexpected variables that could adversely affect performance. An investor's decision to buy into this strategy should consider unexpected contingencies that could influence ultimate success. 

The information contained herein is provided for educational purposes only and the information should not be construed as a provision of personalized investment advice. Under no circumstances 
should this information be construed as an offer to sell or a solicitation of an offer to buy a particular product or service. An offer can only be made by a private placement memorandum in 
connection with any offering of securities. 

FUND TERMS


	Fund Name: HPI Fund XV
	FINALIZE: 
	As Of Date_af_date: 10/8/25
	Sponsor Overview: Hamilton Point Investments (HPI) has had a total of 13 predecessor real estate funds focused on multifamily and has had 8 DST offerings also.  It has raised $1.6B in equity through the retail channel.  It has had 7 predecessor funds and 7 DST programs with an average IRR of 18.3% across them.  Their entire portfolio has included 36 multifamily properties, 23 manufactured housing properties and 5 hotel properties.
	Fund Overview: Hamilton Point Investments (HPI) Fund XV will have a greater emphasis on newer multifamily Class A/B+ properties in primary and secondary markets valued between $20MM and $70MM.  It will focus more toward new development and stabilization opportunities versus Fund XIV’s heavier focus on value-add orientation.  The geographic focus is open but a greater focus on the South, Southeast, Midwest and Northeast.  The total acquisition value is targeted at approximately $450MM.  There is no limitation on the leverage of the Fund, however, it is expected to be 60% to 70%  of aggregate portfolio purchase price.
	LIS Commentary: HPI has kept a consistent strategy focused on multifamily investments and subsequent consistent returns for LWM clients.  There has been little management turnover providing some level of confidence for potential continuation of performance over time.  Given their lower preferred return of 6%, LWM has encouraged advisors to wait until later in the raise cycle not only because of the lowered pref but also to gain greater visibility to the early investments.
	FUND MANAGEMENT FEE: 2%
	MARKETING FEE: 1%
	MANAGING B/D FEE: 0.1%
	WHOLESALING COMMISSIONS: 0%
	O&O: 1%
	ACQUISITION FEE: 1%
	ASSET MANAGEMENT FEE: 0%
	OPERATOR MANAGEMENT FEE: 4%
	DISOPOSITION FEE: NA
	DEVELOPMENT FEE: 0%
	Minimum: $50,000
	Gross Up: None
	Close Date: N/A
	Investor: Accredited
	Pref Rate: 6%
	Target Return: 14%
	Target Distribution: 6%
	Current Distribution: 6%
	Distribution Frequency: Quarterly
	DRIP: No
	Tax Efficiency: Medium
	Anticipated Lock: 5 years
	Remption Frequency: None
	Exit: 5 years
	Tax Form: K-1
	UBTI: Yes
	401K: N/A
	FEE SCHEDULE: 2%/25%
	Make Up: No


